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What is the AWS Partner Network (APN)?

The APN is AWS’s global partner program. It provides partners with technical enablement, 

co-selling opportunities, funding, and recognition through Select, Advanced, and Premier 

tiers.

________________________________________

What is the ACE Pipeline Manager?

ACE stands for APN Customer Engagements. ACE is AWS’s deal registration platform you 

can access through AWS APN. It allows partners to:

• Register opportunities

• Collaborate with AWS field sellers

• Track co-sell progress

• Access partner funds when applicable

Stryde Tip: ACE registered deals are more likely to get AWS seller support and qualify for 

partner funding opportunities, including MDF.

________________________________________

What is MDF and how can we access it?

Market Development Funds (MDF) are AWS-provided funds to support co-marketing, lead 

generation, events, and campaigns.

• Funds are accessed through your PDM or via approved GTM plans

• Activities must support AWS-aligned offerings

Stryde Tip: We help you scope campaigns and apply for MDF funding effectively.

________________________________________

How do we list a solution on AWS Marketplace?

Listing on AWS Marketplace increases your visibility and makes procurement easier for 

customers.

• Choose between SaaS, AMI, professional or managed services listing

• Complete AWS validation

• Launch with a GTM plan

Stryde Tip: We’ll guide you through listing steps, pricing models, and Marketplace Channel 

Partner (MCP), optimized listing content, marketing campaigns and co- sell strategies.
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Ready to catch your Stryde?
Learn more at www.strydesolutions.io or contact us to get started

Taylor Salazar
email: Taylor@strydesolutions.io  

phone: +1-303-257-7240

Kristin Taner 
email: Kristin@strydesolutions.io 

 phone: +1-262-271-7791

How can we engage in partner marketing with AWS?

You can run joint campaigns, events, or digital content via AWS’s partner marketing portal.

• Use AWS-approved messaging

• Leverage co-branding assets

• Request co-funded campaign support through your PDM

________________________________________

What is seller enablement and why does it matter?

Seller enablement prepares your sales and pre-sales teams to:

• Understand AWS buyer personas

• Position cloud-native solutions

• Navigate AWS co-sell motions

Stryde Tip: Our enablement consulting services ensure your team is confident in AWS GTM 

alignment.

________________________________________

How can Stryde help with all of this?

We provide structured consulting engagements to:

• Train your teams on co-sell and APN programs

• Build repeatable, fundable AWS offerings

• Help list on Marketplace

• Improve ACE pipeline execution

• Build Partner Marketing Campaigns

• Accelerate your journey to Advanced or Premier tier
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